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Pennies In, Dollars Out: The ‘Multiplier Effect’ of Strategic Planned Giving
If you are, or are planning to, donate cash to your favourite charity, planned giving solutions offer a strategic way
to multiply your donation over the long run. All year long, and most especially around the holidays, Canadians are
asked to donate to a charity, an event, organization, or group needing funds to keep operating for the good of others. We are a generous nation, giving upwards of $8.5 billion dollars in 2006 (1) although the numbers of people
donating had declined. With over 80,000 charities registered with Canada Revenue Agency (2) Canadians have a
great deal of choice when it comes to making a donation or philanthropic gesture.
Many organizations ask for a monthly amount to be simply collected, using credit or automatic withdrawal. However, it can be beneficial to your favourite charities in the long run to multiply your donation dollars with a planned
giving strategy.

Planned giving is just that: it is a long-term plan to dedicate a portion of your money to a specific charity or
group of charities in order to maximize the support and contribution using life insurance or certain investments.
Planning to support your favourite registered charity has tax benefits for yourself and your estate, and assists the
charity by allowing it to anticipate a lump sum donation of funds that will be available in the future.
(1) Canadian taxfilers reported making charitable donations totalling $8.5 billion in 2006, up 8.3per cent from 2005, while the number of donors decreased 1.4per
cent to 5.8 million (http://www.statcan.gc.ca)
(2) http://www.cra-arc.gc.ca/ebci/haip/srch/advancedsearch-eng.action

To learn more about Strategic Planned Giving: Contact us today at info@specialtywealth.com

Using life insurance to enhance your charitable giving
Permanent life insurance lets you accumulate cash value, within certain legislative limits, without paying tax on it
until you withdraw it from the policy. Upon death, your named beneficiaries receive the death benefit tax-free.
Giving using life insurance allows you to donate a potentially larger gift to the charity than can be amassed
through regular donations, having a multiplier effect. To see an example of using life insurance to benefit your
charity, visit our website and read our planned giving article at www.specialtywealth.com.
Using life insurance to enhance your charitable giving has a few options:
1.
2.

Name the charity as beneficiary: Your estate will receive the tax benefit of the donation.
Transfer ownership of the policy to charity: If you transfer the ownership of a policy to the registered
charity, you receive credit for each future premium and credit of the cash value at the time of transfer

Setting up a donor-advised fund: Planning on a donation of $25,000 or more? Ask us about the Quadrus Charitable Giving Program: a donor-advised fund offered through the foundation. The foundation is a non-profit charitable corporation established in 2006, registered as a public foundation with the Canada Revenue Agency. The
foundation manages charitable giving programs, also known as donor-advised funds, and is dedicated to helping
donors increase and sustain their charitable giving. The objective of the foundation is to receive and maintain
charitable giving funds and to apply all or part of the principal and income from those funds to eligible charities.
An amount of money is given annually to the charity of your choice, and you have the ability to appoint directors.
The directors will ensure your contributions are in your name, and that they will continue into the future, long
after you are gone. What better way to keep your legacy alive?
Donating securities: Gifts of qualifying securities are not subject to capital gains tax. You can donate securities
that have built up capital gains, which wouldn’t be taxable, yet receive a tax receipt for the full value of the
donation. Gifts must be shares, bonds, or rights, as listed on prescribed stock exchanges, shares of mutual fund
corporations, units of mutual fund trusts or interests in segregated fund policies. The actual securities must be
given to the charity, and does not apply to gifts made to private foundations.
A little known fact: Instead of giving the securities directly to the charity, you have the option of donating the securities to the foundation as a way to initially fund your donor advised fund. By doing it this way, you receive the
extra credit of donating securities and the ongoing legacy that is a donor advised fund.
To learn more about strategic planned giving, contact Specialty Wealth & Financial at 905 987 3866, or 1 888 388
3114. Email us at info@specialtywealth.com, and visit the website at www.specialtywealth.com. Watch for our
series on planned charitable giving this December on facebook at www.facebook.com/
specialtywealthandfinancial.
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security advisor.
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