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 Interested in learning more about a career in Financial Services?      Contact us today at info@specialtywealth.com 

Life Insurance    
What would your family do if you died yesterday? 

Investing 
RRSP, TFSA, or Non-Registered? Just start saving for retirement! 

One of the questions we often come across is: What to invest in to get the best return, save on 
taxes, and be able to access funds when you need them? What vehicle should you be using to 
save money for the future, long and short term? How you want to get credit from the government 
for savings now and in the future helps to determine how you might incorporate RRSPs, TFSAs, 
and Non-registered investments into your plan. 

Do you know what your RRSPs will be worth when you retire? It depends on the investment, the 
rate of return and how long you have until you start withdrawing from your plan. What is your 
RRSP growth strategy? Adding to your RRSP steadily over time with a pre-authorized payment 
plan can take the sting out of having to come up with larger sums at the end of the year before 
the RRSP deadline (This year’s deadline is March 3, 2014).  

To top up your RRSP when lump sums are not readily available, talk to us to investigate the op-
tion of doing an RRSP loan. However you choose to save this year, as long as you are saving, 
you are moving in the right direction. Meet with us today to discuss your retirement savings op-
tions, and what mix of savings plans would work best in your situation 

Think about the immediate financial challenges they would face today: 
 How would they cover final expenses? 
 Would they be concerned about paying off debts? 
 How would they pay for taxes that would be outstanding? 
 
Now, think about what they would need in the years to come: 
 How would they maintain a comfortable standard of living without your income? 
 Protect your estate from creditors, probate and taxation? 
 Transfer your wealth smoothly and efficiently to your heirs? 
Life insurance can address each of these needs, as part of your overall financial security plan. 
 
There are clear advantages of having life insurance, such as creating an instant estate. Life insurance 
can help you create an estate at the very time your family needs the money most. Even if you die in the 
very first day the policy is in effect, life insurance pays the full death benefit. To discuss how life insur-
ance would help your family if you passed away, talk to your financial security advisor. 
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Talk to your financial 
security advisor. 
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For Business 
Taking money out of the business? Have you considered creditor protection? 

 
Visit us on Facebook: 

www.facebook.com/SpecialtyWealthandFinancial 
 

In the Community:  
       Questions about your financial plan? 

 
Specialty Wealth & Financial 
1-109 King Avenue West,  
Newcastle, ON     L1B 1L3 
Email: info@specialtywealth.com 
www.specialtywealth.com 
  This newsletter contains general information only and is intended for informational and educational purposes provided to email newsletter clients of Ron King and Specialty Wealth & Financial. Some of 

the information and opinions contained in this newsletter are reprinted with permission from sources quoted. While information contained in this newsletter is believed to be reliable and accurate at the 
time of printing, Specialty Wealth & Financial does not guarantee, represent or warrant that the information contained in this newsletter is accurate, complete, reliable, verified or error-free. This news-
letter should not be taken or relied upon as providing legal, accounting or tax advice. You should obtain your own personal and independent professional advice, from your lawyer and/or accountant, to 

take into account your particular circumstances 

Starting up a business is an exciting venture, the goal of course making enough money to sustain 
not only the company, but grow its assets, pay the employees and the business owner builds a 
nest egg for the future. If your business does well, you can take money out of it as either a salary 
or dividends. Did you know, the money you set aside is potentially accessible by your creditors if 
at a bank or a trust company? 
 
Life insurance or segregated fund policies, including your RRSP contributions at a life insurance 
company are potentially creditor protected if you meet certain criteria. 
 
Another strategy for protecting your business from creditors is to build a reliable network of  
professionals to work with, including a financial planning and insurance expert, an accountant, 
and a legal advisor. Protect the nest egg you have built for your future, and talk to your financial 
security advisor about creditor protection today. 

 

The FPSC recently released a survey of Canadians and their thoughts on financial planning; 
how would you respond to the survey? 

Our Questions coupon is available to new clients beginning in 

January 2014, offering a no-obligation, Complimentary initial 

consultation for financial planning. 

Do you have friends, family, or others that may have been looking 

for sound advice? We would like to meet them. Please pass along 

our information, or let us know who to contact. Forward this email 

and invite them to visit our website at www.specialtywealth.com. 

 

Financial Planning              
Financial Planning Standards Council Survey: How would you respond? 

Contact Us 

 61% of Canadians who have engaged in comprehensive financial planning feel they have 

peace of mind, compared to only 36% of Canadians with no plan 

 51% of Canadians with a comprehensive financial plan think they’re on track to meet their 

desired lifestyle in retirement, compared to only 18% of Canadians with no plan 

 CFP
®
 professionals make a difference:  71% of Canadians who engage a CFP professional 

believe they are closer to achieving some of their life goals, compared to only 61% of those 
working with non-certified planners (70% vs. 61%) 

 
Once you have determined the need for expert advice, the next step would be to find a financial 
planner that works well for your particular situation. Ask about their qualifications, experience, 
services, and fees. Not all advice in the financial service industry is equal, and discovering the 
qualifications of your advisor is important to your overall success. Talk to us about how we can 
help with your financial plan. 
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